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CHAPTER ONE
The $47 That Changed Everything

Sarah Martinez stared at her phone on a Tuesday morning in
March 2019. Her checking account showed $2,847. Her savings
account showed $0. She'd been working as a dental hygienist for
five years.

That number haunted her. Not because it was low, though it
was, but because it never changed. Every month, money came
in. Every month, money went out. The balance stayed roughly
the same, give or take a few hundred dollars depending on
whether her car needed new tires or her daughter needed soccer
cleats.

She wasn't broke. She wasn't struggling. She was trapped in
something worse than poverty. She was trapped in financial
stasis, that quiet desperation of making decent money but never
getting ahead, of being one medical emergency away from
disaster despite doing everything society told her to do.

Sarah had a college degree. She showed up to work. She paid
her bills on time. She even had a 401(k) at work that she
contributed to, though she had no idea what was actually in it.
Vanguard something. Target date something. It had numbers



that went up and down, and her advisor at the clinic said that

was normal.

But here's what nobody told Sarah. Here's what they don't
teach you in college or in those mandatory 401(k) enrollment
meetings. The game changed while everyone was busy telling you
to save 10% of your income and hope for the best.

The old rules promised that if you worked hard and saved
diligently, you'd retire comfortably at 65. Put money in your
savings account. Maybe buy some bonds. Let compound interest
work its magic over 40 years.

Those rules were written when savings accounts paid 5%
interest. When a house cost three times your annual salary
instead of ten times. When healthcare didn't bankrupt families.
When college didn't require six figures of debt.

Sarah discovered something that Tuesday morning, though
she didn't know it yet. She discovered that the stock market isn't
just a place where rich people gamble. It's a place where patient
people collect rent.

She'd been scrolling through her phone during lunch break
when she saw a post from someone she went to high school
with. The post wasn't bragging, it wasn't selling anything, it was
just a screenshot. A brokerage account. Some company called
Ford. Some strange transaction labeled "CSP $9 strike" and a
deposit of $47.

Forty-seven dollars.

Sarah almost scrolled past it. Forty-seven dollars wasn't life-
changing money. It wouldn't pay her rent. It wouldn't fix her car.
It wouldn't even cover a nice dinner.

But something made her stop.



The timestamp on the transaction was three weeks old.
Below it was another deposit. Thirty-eight dollars. Different
company, same strange label. Below that, another. Forty-two
dollars. The deposits went back months, each one showing up
regularly, each one between $30 and $55.

She did the math in her head. If those deposits happened a
few times a month, that was roughly $400 to $600 a month.
Maybe $5,000 to $7,000 a year. From doing what? Selling
something called CSP?

Sarah sent a message. "What is this?"

The response came back an hour later. "Cash-secured puts.
I sell them on stocks I'd be happy to own anyway. Market pays

me to wait."

That sentence made no sense. None of it made sense. But
Sarah had been a dental hygienist long enough to know that most
valuable things don't make sense at first. Root canals don't make
sense until you understand tooth decay. Anesthesia doesn't make
sense until you understand nerve pathways.

Maybe the stock market was the same way.

She started googling during her evening break. "Cash
secured puts" brought up articles written in a language she didn't
speak. Strike prices. Expiration dates. Premiums. Assignment.
The words floated past her like medical terminology floats past

patients when you're trying to explain periodontal disease.
But she kept reading.

Here's what she learned that first night, piecing together
information from a dozen different sources, most of them
written by people who seemed more interested in sounding
smart than being helpful.



A cash-secured put is a promise. You promise to buy 100
shares of a stock at a specific price if it drops to that price before
a specific date. In exchange for making that promise, someone
pays you money right now. Today. This minute.

That's it. That's the entire strategy.

Sarah read that paragraph five times. It still sounded too
simple to be real. People pay you money just for promising to

buy stock you were going to buy anyway?

She thought about her friend's screenshot. Ford Motor
Company. Strike price $9. That meant her friend promised to
buy 100 shares of Ford for $9 each if Ford dropped to $9 before
some future date. Someone paid her $47 for making that
promise.

The math started clicking into place.

If Ford stayed above $9, her friend kept the $47 and never
had to buy the stock. Free money for making a promise she
didn't have to keep.

If Ford dropped to $9, her friend had to buy 100 shares for
$900 total. But she'd already collected $47, so her real cost was
$853. She got the stock at a discount.

Either way, she won.

Sarah looked at her brokerage app. She'd opened it six
months ago after reading some article about how millennials
needed to invest. The account had $500 in it. She'd bought two
shares of an S&P 500 ETF and then forgotten about it.

She looked at Ford's current price. $10.23. She had enough
cash to buy 100 shares if she absolutely had to. That was the
"cash-secured" part. You need to have the money sitting there,
ready, just in case.



But would she want to own Ford at $9?

Sarah thought about that. Ford made F-150 trucks. Her dad
drove an F-150. Her neighbor drove an F-150. The parking lot
at work had six F-150s. Ford wasn't going bankrupt. The stock
might go down, but the company wasn't disappearing.

If someone offered to pay her money right now for
promising to buy Ford at $9, and Ford was currently trading at
$10.23, that seemed like a reasonable deal.

She wasn't ready to try it yet. The fear was still there, that
deep-seated terror of losing money in the stock market that gets
programmed into people who grow up without money. Her
parents had lost a chunk of their retirement in 2008. They talked
about it the way people talk about natural disasters, this
unpredictable force that destroyed everything they'd built.

But Sarah kept reading.

She learned that cash-secured puts weren't gambling. They
were insurance. When you sell a put option, you're selling
insurance to someone who owns the stock and is worried it
might drop. They pay you a premium, just like you pay your car
insurance a premium, and in exchange you promise to buy their
stock if it crashes.

Most of the time, just like car insurance, nothing happens.
The stock doesn't crash. The option expires worthless. You keep
the premium and sell another one.

Sometimes, like a car accident, the stock does crash. You
have to buy it. But you're buying it at a price you chose, at a price
you thought was reasonable, and you've already collected some
premium to offset the cost.



Sarah spent three weeks reading everything she could find.
She learned that options expire on Fridays. She learned that
premiums are higher when stocks are more volatile. She learned
that you want to sell puts on stocks you'd actually be happy
owning, not garbage penny stocks that might go to zero.

She learned that the best candidates are solid companies
trading at reasonable prices, companies that might have a bad
quarter or face some temporary bad news but aren't going to

disappear.

She made a list. Ford. AT&T. Coca-Cola. Verizon. Big,
boring companies that paid dividends and had been around for
decades. Companies her grandmother had heard of.

Then she did something that surprised her. She opened her
brokerage app on a Friday morning in April 2024, found Ford
trading at $10.18, and sold one cash-secured put at the $9 strike
price expiring in four weeks.

The premium was $18.

Eighteen dollars appeared in her account within seconds.
Real money. Money she could withdraw if she wanted to, though
she wouldn't. Money she earned not by working an extra shift or
selling something, but by making a promise to buy stock at a
price she thought was fair.

Sarah felt something she hadn't felt in years. Not excitement,
not fear, but possibility. The feeling that maybe the game wasn't
rigged after all. Maybe there was a way to make money without
trading all your time for it. Maybe those people collecting $47
and $42 and $38 a few times a month weren't lucky or rich or
connected. Maybe they just knew something she'd now learned.



Four weeks later, on expiration Friday, Ford was trading at
$10.45. The option expired worthless. Sarah kept the $18 and
sold another put for the next month. This time she collected $16.

That was May. By December 2023, Sarah had sold 16 puts.
Ford had stayed above her strike price every single time. She'd
collected $287 in premiums on a stock she never had to buy. Her
$500 brokerage account had grown to $787, and she hadn't
added a single dollar of her own money.

More importantly, she'd learned something profound. The
stock market wasn't a casino. It was a machine, and if you
understood how the machine worked, you could collect steady
payments just for participating. You didn't need to predict which
stocks would double. You didn't need to time the market. You
didn't need to be lucky.

You just needed to be patient and willing to buy good
companies at fair prices.

That's what cash-secured puts really are. They're not a get-
rich-quick scheme. They're not a secret Wall Street doesn't want
you to know. They're a tool, like any other financial tool, that
rewards patience and punishes greed.

Sarah's story didn't end with $287. That was just the
beginning, the crack in the wall that let light through. But it
started with $18, with one promise to buy 100 shares of Ford at
$9, with the willingness to try something that sounded too simple
to work.

Because sometimes the best strategies are simple. Sometimes
the path to financial freedom doesn't require complex algorithms
or inside information. Sometimes it just requires understanding
that when you're willing to buy good companies at fair prices,
other people will pay you to wait for those prices to arrive.



Sarah learned that lesson on a Tuesday in March. She learned
it from a screenshot showing $47. She learned it because she was

curious enough to ask "what is this?" instead of scrolling past it.

This book is about that $47, about what it represents, about
how that simple transaction changed the way one dental
hygienist thought about money. But more than that, it's about
how you can use the same strategy, the same tool, the same
simple promise to transform your relationship with the stock
market from fear and confusion to patience and profit.

The stock market pays rent to patient landlords. Cash-
secured puts are how you collect it.



CHAPTER TWO
The Day Ford Dropped

Sarah's phone buzzed at 9:47 AM on a Monday in January
2020. She was in the middle of a cleaning, her hands in
someone's mouth, when she felt the vibration in her pocket. She
ignored it. Fifteen minutes later, during the brief window
between patients, she checked the notification.

Ford: $8.73
Her stomach dropped faster than the stock price.

She'd sold a cash-secured put on Friday afternoon. Ford was
trading at $9.45, and she'd collected $19 for promising to buy
100 shares at $9 if the stock dropped below that price by the end
of the month. It was her seventeenth put. The previous sixteen
had all expired worthless. She'd gotten comfortable with the
pattern. Sell the put, collect the premium, watch the stock stay
above the strike price, repeat.

This was different.

Ford was at $8.73. Her strike was $9. She was in the money,
as the options traders say, though it felt more like being
underwater. If Ford stayed below $9 until Friday's expiration,
she'd have to buy 100 shares at $9 each. Nine hundred dollars.
Real money coming out of her account to buy a stock that was
currently worth $873.

She'd lose $127.



Except she'd already collected $19 in premium, so really
she'd lose $108.

Except it wasn't really a loss because she'd own the stock, so
it was more like she'd paid $881 for something worth $873.

The math spiraled in her head while she stood in the hallway
between exam rooms. Her next patient was waiting. Her hands
were shaking slightly.

This was the moment every new options trader faces. The
moment when the abstract becomes concrete. When the
promise you made turns into an obligation. When you realize
that selling puts isn't just collecting free money, it's accepting

responsibility.

Sarah had known this could happen. She'd read about
assignment. She'd run the numbers. She'd made sure she had
$900 in cash sitting in her account, untouchable, reserved
specifically for this possibility. But knowing something
intellectually and feeling it emotionally are completely different

experiences.

She thought about Ford. She'd chosen it carefully, back in
April when she started this experiment. Ford made trucks. Real
trucks that real people drove. The company had been around
since 1903. It paid a dividend of 6 cents per share every quarter.
It wasn't going bankrupt. It wasn't Enron. It wasn't some

cryptocurrency or penny stock that could vanish overnight.
But it was at $8.73, and she'd promised to buy it at $9.

Sarah searched for news during lunch. There it was, buried
in the business section of the Wall Street Journal. Auto sales had
disappointed in December. Manufacturing data came in weak.
Trade tensions with China were escalating. Ford's earnings



report was coming up in two weeks, and analysts were lowering
estimates.

None of it mattered to Ford's long-term survival. The
company wasn't in trouble. The stock was just doing what stocks
do. They go up. They go down. They respond to news and
rumors and fear and greed. They trade based on quarterly
numbers that have almost nothing to do with whether the
company will exist in five years.

Sarah had sold that put because she was willing to buy Ford
at $9. That was the deal. She hadn't sold it hoping to collect free
money and never face the consequences. She'd sold it knowing
that roughly 30% of the time, according to the statistics she'd
read, she'd actually get assigned and have to buy the stock.

This was that 30%.

By Tuesday, Ford had dropped to $8.61. The expiration was
Friday. Sarah's put was now $0.39 in the money, meaning she'd
be paying $0.39 more per share than the current market price if
she got assigned. Times 100 shares, that was $39 over market

value.
But she'd collected $19 in premium.

She'd still be buying Ford at an effective price of $8.81, which
was $0.20 more than the current market price of $8.61.

The math helped. Numbers didn't panic. Numbers just were.

Wednesday brought more bad news. Ford announced it was
idling a plant in Ohio for two weeks. The stock dropped to $8.47.
Sarah's effective buy price of $8.81 was now $0.34 above the
current market price.

She'd overpaid by $34 on 100 shares.



Except it wasn't a loss until she sold. Right now it was just
numbers on a screen. She owned the stock, or would own it on
Friday, and stocks go up and down. That's what they do. The
question wasn't whether Ford would bounce back this week or
next week. The question was whether Ford would exist in a year,
in five years, in ten years.

Sarah thought about her original thesis. Ford made F-150
trucks. America loved F-150 trucks. The F-150 had been the
best-selling vehicle in America for 43 consecutive years. That
wasn't changing because of one bad quarter or one idled plant or
one disappointing earnings report.

Thursday, Ford closed at $8.52. Still below her $9 strike. Still
guaranteeing assignment. Sarah checked her account. The cash
was there. $900 sitting ready. Friday morning it would be
converted to 100 shares of Ford.

She tried to feel something about it. Fear? Regret?
Excitement? What she actually felt was calm. She'd made a
promise. She was keeping it. She was buying a company she'd
researched, at a price she'd decided was fair, with money she'd
set aside specifically for this purpose.

This wasn't gambling. This was investing.

Friday morning, Sarah woke up to an email from her
brokerage. "Assignment Notice: F Jan 17 2020 9 Put." At 9:30
AM Eastern, when the market opened for trading, her account
would show 100 shares of Ford at §9 per share. Her cash balance
would drop by $900. Her stock holdings would increase by 100
shares.

She'd be a Ford shareholder.



Ford opened that morning at $8.58. By noon it was $8.63. By
close it was $8.71. Sarah stared at her position. She was down
$29 on the stock itself, but she'd collected $19 in premium when
she sold the put. Her net position was negative $10.

She'd lost $10 on what looked like a losing trade, but she'd
limited her downside significantly because of the premium
cushion.

That realization hit her harder than the assignment itself.
She'd bought Ford at $9, it had dropped to $8.71, and she was
only down $10 because of the premium she'd collected upfront.
The option premium had given her a cushion, a buffer against
the normal volatility that makes most people panic.

But here's what Sarah learned that Friday afternoon, sitting
in her car after work, staring at her phone. The assignment wasn't
the end of the story. It was the beginning.

She now owned 100 shares of Ford. She could hold them
and collect the dividend. She could sell them if Ford bounced
back above $9. Or she could do something else entirely. She
could sell a covered call.

A covered call is the mirror image of a cash-secured put.
Instead of promising to buy stock at a certain price, you promise
to sell stock you already own at a certain price. Someone pays
you a premium for that promise. If the stock stays below the
strike price, you keep the premium and the stock. If it rises above
the strike price, you sell the stock at the price you chose and keep
the premium.

Sarah looked at Ford's options chain. She could sell a call at
the $9.50 strike expiring in four weeks for $14. That meant
someone would pay her $14 right now for the right to buy her



Ford shares at $9.50 if Ford climbed that high before mid-
February.

The math clicked into place again.

She'd bought Ford at an effective price of $8.81 after
premium. If she sold it at $9.50, she'd make $0.69 per share.
Times 100 shares, that was $69. Plus the $14 premium from the
covered call. Total profit of $83 if Ford climbed back above
$9.50.

If Ford stayed below $9.50, she'd keep the $14 premium and
still own the stock. Then she could sell another covered call for
the next month.

Sarah sold the call.

Fourteen dollars appeared in her account instantly. Her cost
basis on Ford was now $8.67, the original $8.81 minus the $0.14
per share she'd just collected. Ford was trading at $8.71. She was
now up $4 on a position that had looked like a losing trade just
hours ago.

This was the strategy nobody had explained to her. The
wheel strategy, as some people called it. Sell puts until you get
assigned. Sell calls on the stock you got assigned. Keep collecting
premiums on both sides. Let the stock move up and down while

you collect rent regardless of which direction it goes.

Over the next four weeks, Ford bounced around between
$8.40 and $9.20. It never touched $9.50. Sarah's covered call
expired worthless. She kept the $14 and sold another call, this
time at $§9 for four more weeks, collecting $16.

Then Ford earnings came out. They weren't great, but they
weren't terrible. The stock jumped to $9.15. Sarah's $9 call was
in the money. She'd have to sell her shares.



She'd bought at an effective $8.81. She'd collected $14 from
the first covered call and $16 from the second. Her total effective
sale price would be $9 plus $0.30 in premiums, or $9.30.

Profit per share: $§0.49. Times 100 shares: $49.

She'd held Ford for six weeks, been underwater for three of
them, and walked away with $49 plus the $19 from the original
put. Total profit: $68 on $900 of capital. That's 7.6% in six weeks.

Sarah sold her shares on assignhment Friday. Her account
showed $900 in cash again, plus $68 in profit. She immediately
sold another cash-secured put on Ford at $8.50, collecting $17.

The cycle started again.

That's when Sarah truly understood what cash-secured puts
really are. They're not a strategy for avoiding stock ownership.
They're a strategy for embracing it on your terms. They're a way
to buy stocks at prices you choose, collect income while you wait
for those prices, collect more income while you own the stocks,
and sell them at prices you choose while collecting even more

income.

The assignment wasn't the scary part. The assignment was
the point.

Most people who trade options are terrified of assignment.
They see it as failure, as the thing that happens when your trade
goes wrong. They buy back their puts at a loss to avoid owning
the stock. They panic and close positions early. They treat
options as bets that you either win or lose.

But cash-secured puts aren't bets. They're entry strategies.
You sell them on stocks you want to own. When you get
assigned, you own them at the price you wanted. Then you sell



covered calls to create an exit strategy at a higher price while
collecting more premium.

It's not gambling. It's business. You're running a little
business that buys and sells stocks, and the market pays you rent
at every step.

Sarah's Ford trade taught her something that changes the
psychology of investing. When you stop fearing assignment and
start expecting it, when you build it into your strategy instead of
treating it as a disaster to avoid, options become less stressful
than buy-and-hold investing.

Buy-and-hold investors buy stocks and hope they go up. If
the stock drops, they're stuck. They can hold and hope it
recovers, or sell at a loss. Those are the only options.

Cash-secured put sellers buy stocks when they drop to prices
they wanted, after collecting premium just for waiting. If the
stock keeps dropping, they sell covered calls and collect more
premium while waiting for recovery. If the stock bounces back,
they sell at the higher price they chose and collect more
premium.

At every stage, they're collecting money. At every stage,
they're making decisions. At every stage, they have more control
than the person who just bought and hoped.

Sarah satin her car that Friday evening in February, watching
the sunset through her windshield, thinking about the past six
weeks. She'd been terrified on Monday when Ford dropped
below her strike. Now she was grateful for it. The assignment
had forced her to experience the full cycle. Sell the put. Get
assigned. Own the stock. Sell the call. Get assigned again. Walk
away with profit at every step.



She'd turned $900 into $968 in six weeks, and she'd done it
by doing exactly what she'd promised to do. Buy Ford at §9. Sell
Ford above §9. Collect premiums for making both promises.

The stock market wasn't a casino after all. It was a rent
collection business, and she'd just processed her first full

transaction from start to finish.

Her phone buzzed. A text from the high school friend who'd
first posted that screenshot with the $47 Ford premium, the
screenshot that started everything.

"How's it going?"
Sarah smiled and typed back: "Just got assigned on Ford.
Made $68."

The response came back immediately: "Welcome to the club.

Now do it again."

That's exactly what Sarah planned to do. Because she'd
learned the most important lesson in options trading. The
assignment isn't the failure. The assignment is the strategy

working exactly as designed.



CHAPTER THREE
The Rent Collection Business

Sarah's tax return for 2019 showed $740 in investment
income. She stared at that number for a long time. Seven
hundred forty dollars from selling options on stocks she'd
carefully chosen, stocks she'd been willing to own, stocks that
paid her whether they went up, down, or sideways.

That wasn't retitement money. It wasn't quit-your-job
money. But it was something more valuable. It was proof that
the system worked. Proof that you could generate income from
capital without needing a finance degree or a six-figure salary or

inside information.

Seven hundred forty dollars was two mortgage payments. Or
a used car repair. Or a small emergency fund. Or the seed money
to do this again, bigger.

Sarah thought about her friend's brokerage screenshot, the
one that started everything. Those $30 to $55 deposits happening
regularly like clockwork. Her friend had been doing this for
years. What looked like free money to an outsider was actually a
business, a process, a system that converted patience and capital
into steady cash flow.

Sarah wanted to build that system.

It was March 2020 when everything changed. Not just for
Sarah, but for everyone. The pandemic hit. The stock market



crashed. The S&P 500 dropped 34% in five weeks. Cruise lines
fell 80%. Airlines fell 70%. Ford, Sarah's carefully chosen first
stock, dropped from $9 to $4.

Sarah watched her account during those March days. She'd
been running the wheel on Ford and AT&T. Both positions got
crushed. Her unrealized losses were real and frightening. The
numbers on her screen turned red and stayed red.

But something strange happened alongside the fear. The
option premiums exploded.

Before the crash, selling a cash-secured put on Ford at the
$8 strike would collect maybe $12 or $15 for a month. Now, with
Ford trading at $5, she could sell the $4.50 strike and collect $28.
The market was terrified. Volatility had spiked. People were
paying huge premiums for insurance, for the right to sell their
stocks if they dropped further.

Sarah had $1,100 in her brokerage account. She'd built it up
slowly over ten months, adding $100 here and $150 there from
her paychecks, letting the premiums compound. With Ford at
$5, she could buy 220 shares if she used all her cash. But she
didn't need to use it all.

She could sell two cash-secured puts at the $4.50 strike. Two
contracts. Two hundred shares worth of promises. Fach
contract required $450 in cash backing, so $900 total. She'd keep
$200 in reserve for fees and safety.

The premium for each contract was $28. Times two
contracts: $56.

Fifty-six dollars. In one day. For promising to buy a stock
that made the most popular truck in America, a stock trading at



a 20-year low, a stock that would only go lower if America itself
stopped existing.

Sarah's hand hovered over the sell button. This was different
from selling one or two puts on stable companies in stable times.
This was selling two puts during a pandemic, during a market
crash, during the worst economic moment since 2008.

But the math was the math. Ford at $4.50 was absurdly
cheap. The company had $30 billion in cash. It was cutting its
dividend to preserve capital. It was idling plants temporarily.
None of that meant Ford was going bankrupt. It meant Ford was

doing what smart companies do during crises. Survive.

If Sarah got assigned on both puts, she'd own 200 shares at
$4.50, or $900 total. But she'd collect $56 in premium first. Her
effective cost basis would be $4.22 per share.

If Ford recovered to just $6, nowhere near its pre-crash price
of $9, she'd make $1.78 per share. Times 200 shares: $356. Plus
the $56 premium: §412.

That was nearly 46% return on $900.
Sarah sold the two puts.

The market kept falling. By the end of March, Ford was at
$4.17. Both of her puts were in the money. She was getting
assigned. Two hundred shares at $4.50 each. Most of her account
would be converted to Ford stock.

She should have been terrified. Everyone around her was
terrified. Her coworkers talked about their 401(k)s losing value.
Her parents called to tell her not to invest in stocks right now,
markets were crashing, this was 2008 all over again.

But Sarah had done something most investors haven't. She'd
lived through assignment before. She'd watched Ford drop,



bought it at her promised price, held it through volatility, and
sold it for a profit. The fear wasn't gone, but it was manageable.
She knew the playbook.

Assignment came on Friday, April 3rd. Two hundred shares
of Ford at $4.50. Sarah was now a serious shareholder of a major
American company in the middle of a global pandemic.

Ford closed that day at $4.68. She was already up $0.18 per
share on the stock itself, plus the $0.28 per share in premium

she'd collected. Her total profit was already $0.46 per share, or
$92.

But she wasn't done. She immediately sold two covered calls
at the $5.50 strike for four weeks out. Premium per contract: $21.
Times two: $42.

Forty-two dollars in one minute. Her cost basis on Ford was
now $3.94 per share after subtracting all the premium she'd
collected.

Opver the next eight weeks, Sarah ran the wheel on Ford like
a machine. The stock bounced around between $4.50 and $5.80.
Some weeks her covered calls got assigned and she sold the
shares. Other weeks they expired worthless and she kept the
stock. Every Friday she either sold new puts or new calls,
depending on whether she owned the stock or not.

By June, Ford was back above $6. Sarah had cycled through
the position twice. Her spreadsheet showed the numbers clearly.
She'd collected $287 in total premiums on top of gains from the
stock appreciation. Her initial $1,100 had turned into $1,680.

That's 53% in three months, during the worst market crash
in over a decade.



But here's what Sarah learned during those months that was
more valuable than the money. She learned that crashes aren't
disasters for cash-secured put sellers. They're opportunities.
When stocks fall and volatility spikes, the premiums you collect
go up dramatically. The same strategy that generated 2%
monthly returns in calm markets can generate 5% or 6% monthly
returns in volatile markets.

The key is having the courage to sell puts when everyone else
is panic-selling stocks. That takes preparation. It takes
conviction. It takes a list.

Sarah made her list in April 2024, when the panic was at its
peak. She called it her Shopping List. Twenty companies she'd
be thrilled to own at crash prices. Not speculative companies.
Not companies that might go bankrupt. Companies with real
products, real customers, real cash flow, and decades of history.

Her list included Ford, AT&T, Verizon, Coca-Cola, Procter
& Gamble, Johnson & Johnson, Home Depot, Costco,
McDonald's, Walmart, JPMorgan, Bank of America, Disney,
Apple, Microsoft, Intel, Cisco, Pfizer, Chevron, and
ExxonMobil.

Twenty companies. All household names. All companies her
grandmother had heard of. None of them were going bankrupt
unless America itself stopped functioning, and if America
stopped functioning, her stock portfolio would be the least of
her problems.

Next to each company on her list, Sarah wrote three
numbers. The current price. The price she'd happily pay. And
the premium she could collect for selling a put at that price.

Ford: Trading at $5.20. Happy to buy at $4.50. Premium:
$24.



AT&T: Trading at $29. Happy to buy at $27. Premium: $35.

Disney: Trading at $102. Happy to buy at $95. Premium:
$180.

The list gave her a plan. Instead of watching the market and
reacting emotionally, she could look at her list every Friday and
ask one simple question: which of these stocks is close to my
target price, and which put can I sell to collect the most premium
relative to my risk?

That's when Sarah realized what she'd built. This wasn't
gambling. This wasn't even really investing in the traditional
sense. This was a business. She was running a small insurance
company from her phone, selling coverage to worried investors,
collecting premiums, and occasionally taking ownership of the
undetlying assets at prices she'd predetermined were good deals.

The business had expenses. Trading commissions, though
those were essentially zero at her brokerage. Time spent
researching companies and monitoring positions. The
opportunity cost of keeping cash ready instead of deployed.

But the business also had revenue. Predictable, consistent
revenue. Every Friday, if she ran the process, money appeared in
her account. Some weeks it was $20. Some weeks it was $60. But
it came in like clockwork if she followed the system.

Sarah thought about the business model. Traditional
businesses buy inventory, mark it up, and sell it for a profit. Her
business bought stocks at predetermined discounts, collected
rent while holding them, and sold them at predetermined
markups while collecting more rent.

Traditional businesses need employees, office space,
inventory storage, shipping logistics. Her business needed a



phone, a brokerage account, and the discipline to follow her own
rules.

Traditional businesses compete with other businesses selling
similar products. Her business had no competition. The market
didn't care that Sarah was selling puts. There was infinite demand
for options. She could scale this as large as her capital allowed.

That realization changed how Sarah thought about money.
She'd spent her entire adult life trading time for money. Show up
at the dental office, clean teeth for eight hours, collect a
paycheck. Miss a day of work, lose a day of pay. The connection
was direct and limiting.

This was different. Her money was making money. Her
$1,680 was generating income whether she was at work, asleep,
or on vacation. The strategy required maybe two hours a week
of her attention. Friday afternoons to review positions and sell
new contracts. Monday mornings to check for any news that
might affect her holdings.

Two hours a week to manage a business that generated
roughly $200 a month in premium income. That was $100 per
hour. Her dental hygienist job paid $32 per hour.

Sarah wasn't ready to quit her job. The numbers didn't
support that, not yet. But she could see the path. If she could
grow her account to $25,000, she could generate roughly $500 a
month in premiums, maybe more during volatile periods. That
was her car payment plus insurance.

If she could grow it to $50,000, she could generate $1,000 a
month. That was a significant portion of her rent.



If she could grow it to $100,000, she could potentially
generate $2,000 to $2,500 a month and start thinking about time
differently.

The question was how to get there. She was making roughly
$200 a month in premiums, but that was on $1,680 in capital.
She was still adding money from her paychecks, maybe $150 or
$200 a month depending on expenses. At that rate, getting to
$25,000 would take years.

But Sarah had learned something watching her account
during the crash. The biggest jumps in account value didn't come
from steady premium collection. They came from getting
assigned at crash prices and riding the recovery. Her Ford
position had gained $218 in stock appreciation on top of the
$287 in premiums. The stock gains amplified the option income.

That's when she understood the full strategy. You don't just
sell puts to collect premium. You sell puts to buy stocks at
discount prices during panic, then hold those stocks through
recovery while selling covered calls to generate additional
income, then sell the stocks at higher prices while keeping all the
premium you collected along the way.

The premiums are the baseline income. The stock
appreciation is the bonus. Together they create returns that
sound too good to be true until you run the numbers yourself.

Sarah ran those numbers every Sunday night. She had a
simple spreadsheet. Account value at the start of the week.
Premiums collected during the week. Stock gains or losses.
Account value at the end of the week. She watched that number
grow from $500 in April 2019 to $1,680 in June 2020.

Fourteen months. A 236% return. All from selling promises

to buy stocks she wanted to own anyway.



She wasn't special. She wasn't lucky. She wasn't working 80-
hour weeks. She was just following a system that had existed in
the stock market for decades but that nobody had bothered to
explain to her in language she could understand.

That's what cash-secured puts really are. They're a system for
converting patience into profit. A method for buying low and
selling high that actually works because you're getting paid to
walit for your target prices instead of hoping they arrive.

Sarah looked at her list of twenty companies and smiled. This
was her rent collection business. The tenants were option buyers.
The properties were blue-chip stocks. The rent came in every
Friday. And the best part? The business ran itself as long as she
followed her own rules.

Don't sell puts on garbage companies. Don't promise to buy
stocks you don't actually want to own. Don't overextend by
selling more puts than you have cash to cover. Don't panic when
you get assigned. Don't forget that volatility is your friend, not
your enemy.

Follow those rules, and the market pays rent. Break them,
and you're gambling.

Sarah had no interest in gambling. She was running a
business.



CHAPTER FOUR
The Expensive Education

Sarah's biggest mistake cost her $412 in three days. She
learned more from that loss than from her previous six months
of gains.

It was August 2020. Her account had grown to $2,340. She'd
been running the wheel successfully on Ford, AT&T, and
Verizon for months. The strategy felt comfortable, almost
boring. Sell puts on Friday, collect premium, wait for expiration,
repeat. She was averaging $220 a month in income with maybe
two hours of work per week.

Then she saw the headline: "Tesla Stock Splits 5-for-1,
Shares Surge."

Tesla was trading at $2,230 before the split announcement.
After the split it would trade at $4406, suddenly affordable to
regular people. Sarah had watched Tesla climb all year. From
$500 in January to over $2,000 by August. The stock was
everywhere. Her coworkers talked about it. Reddit talked about
it. Twitter talked about it.

Everyone was making money on Tesla except her.

That feeling, that fear of missing out, is what separates
profitable trading from gambling. Sarah didn't recognize it at the
time. She just knew that Tesla premiums were huge. A one-week
put at the $420 strike was paying $520. Five hundred twenty



dollars for one week. That was more than double what she made
in an entire month on Ford and AT&T combined.

The math looked incredible. She could sell one Tesla put,
keep her cash ready just in case, and collect massive premium.
Even if Tesla dropped and she got assigned, she'd own Tesla at
$420. The stock was at $4406. That was only a $26 downside with
$520 in premium protection.

Sarah ignored everything she'd learned. She ignored her
shopping list of boring blue-chip companies. She ignored the
rule about only selling puts on stocks she wanted to own. She
ignored the fact that she'd never researched Tesla's
fundamentals, had no idea if $420 was a good price, had no thesis
beyond "it's going up."

She sold the put on Friday afternoon. Five hundred twenty
dollars appeared in her account. She felt smart. She felt like she'd
finally figured out how to play the big leagues.

Monday morning, Tesla opened at $442. By noon it was
$438. By close it was $428. Her put was in the money.

Sarah wasn't worried yet. Stocks bounce. Tesla had been
volatile all year. It would recover. She'd seen Ford drop and

recover dozens of times.

Tuesday, Tesla opened at $425. It dropped to $418 by lunch.
Her phone buzzed with a margin call notification. Wait, margin
call? She'd sold a cash-secured put. She had the money in her
account to buy the shares if needed.

Except she didn't.

Sarah had misread the option chain. The put she'd sold
wasn't for 100 shares at a price she could afford. It was for 100
shares at $420, which required $42,000 in buying power. Her



account had $2,340. She'd sold a put that required eighteen times
more capital than she had.

How had her brokerage let her do that? Because she had
margin enabled. She'd turned it on months ago thinking it might
be useful someday. With margin, the brokerage was willing to
lend her money to cover the position, but that meant she was
now trading with borrowed money, amplifying both gains and
losses.

Sarah's heart pounded. She'd violated the cardinal rule. Cash-
secured puts require cash. She didn't have the cash. She'd sold
insurance she couldn't actually pay out on if the claim came due.

She called her brokerage. The representative explained her
options. She could close the position by buying back the put at
the current market price. Or she could add $39,660 to her
account immediately to cover the cash requirement. Or the
brokerage would close the position automatically if Tesla stayed
below $420 at expiration.

Sarah didn't have $39,660. She had $2.340 in the account and
maybe $1,200 in her checking account. Closing the position was
her only option.

The Tesla put she'd sold for $520 was now worth $§932. To
close it, she'd need to buy it back for $932. Her loss would be
$412 plus fees.

Four hundred twelve dollars. Nearly two months' worth of
premiums. Gone in three days because she'd chased a hot stock
and ignored position sizing.

Sarah closed the position Tuesday afternoon. Tesla closed
that day at $415. If she'd actually had the cash to buy the shares,
she'd have owned Tesla at an effective price of $395 after the



premium. Tesla bounced to $442 by Friday. She would have
made money on the stock appreciation.

But she didn't have the cash. She'd been gambling with
margin, not investing with capital she owned. The tuition for that
lesson was $412.

Sarah sat in her car after work that Tuesday, staring at her
account. The $2,340 was now $1,928. She'd given back nearly
two months of careful premium collection in three days of
reckless position sizing.

But the money wasn't the real cost. The real cost was the
damage to her system. She'd broken her own rules. She'd
abandoned her shopping list. She'd sold a put on a stock she

didn't understand at a price she couldn't afford. She'd let FOMO
override discipline.

Every profitable trader loses money sometimes. That's not
the issue. The issue is why you lose. Lose money because you
made a good bet on a good company and the market moved
against you? That's investing. LLose money because you chased a
hot stock without position sizing? That's gambling.

Sarah had gambled and lost.

She spent the next week rebuilding her rules. Not the vague
guidelines she'd been following, but actual hard rules written
down and printed out. Rules she could check before every trade.

Rules that would prevent another Tesla.

Rule One: Only sell puts on stocks from the shopping list.
No exceptions. If a stock isn't on the list, add it and research it
for at least a week before trading it. No same-day decisions.

Rule Two: Calculate required capital before selling any put.
Strike price times 100 shares times number of contracts. That



money must be in the account as cash, not margin. No
borrowing.

Rule Three: Never use more than 80% of account value on
a single position. Keep 20% in reserve for opportunities or
emergencies.

Rule Four: If a premium looks too good to be true, it
probably is. High premiums mean high risk. The market isn't
giving away free money.

Rule Five: Don't trade earnings. Don't trade news. Don't
trade momentum. Trade value. Sell puts on good companies
when they're temporatily cheap.

Rule Six: Set a loss limit per trade. If any position loses more
than 5% of total account value, close it immediately. Don't hope.
Don't pray. Exit and move on.

Rule Seven: Review trades weekly. Keep a log. Track wins,
losses, premiums, assignments, everything. If you can't measure
it, you can't improve it.

Sarah taped these rules above her desk. She read them before
every trade. Over the next three months, she followed them
religiously.

In September 2023, she made $195 in premiums. Ford,
AT&T, Verizon, Coca-Cola. Boring stocks. Consistent income.

In October 2023, she made $210. Same stocks, same strategy.
No Tesla. No FOMO. Just disciplined premium collection.

In November 2023, she made $238. The market was volatile
around the election. Premiums spiked. She sold more puts than
usual but only on stocks from her list at prices she'd
predetermined were good deals.



By December 2023, her account was back above $2,340.
She'd recovered the Tesla loss and added $90 on top. It had taken
four months of disciplined trading to repair three days of reckless
gambling.

But Sarah learned something during those four months that
changed how she thought about losses. The Tesla mistake hadn't
been bad luck. It had been bad process. She'd ignored position
sizing, chased momentum, used margin incorrectly, and sold a
put on a stock she hadn't researched.

The market didn't punish her for being wrong about Tesla.
The market punished her for being reckless. There's a difference.

Sarah thought about every trader who'd lost money in
options and sworn them off forever. How many of them had
lost money the same way she almost did? How many had
confused bad process with bad luck? How many had blamed the
market instead of their own lack of discipline?

Options don't lose you money. Breaking your own rules

loses you money.

She met her high school friend for coffee in January 2021.
The friend who'd posted that original screenshot, the $47 Ford
premium that started everything. They'd been texting about
trading but hadn't seen each other in person since before the
pandemic.

Sarah told her about the Tesla mistake. She expected
sympathy or maybe judgment. What she got was laughter.

"I lost $580 on Hertz last year," her friend said. "Sold a put
thinking bankruptcy was priced in. It wasn't. The stock went to
zero. The option went to max value. My entire position got

wiped."



"What did you do?"

"Stopped trading garbage companies. Stuck to my list. Made
back the $580 in four months and never made that mistake
again."

That's when Sarah understood something about trading that
nobody talks about in the success stories. Everyone loses money.
Every single profitable trader has a Tesla story or a Hertz story
or some other expensive mistake. The difference between
profitable traders and broke traders isn't whether you lose. It's
whether you learn.

Her friend pulled out her phone and showed Sarah her
account. It had grown from $4,200 two years ago to $18,500.
Not from making brilliant trades. Not from finding the next
Tesla. From running the same boring strategy over and over,
collecting $300 to $600 a month in premiums, reinvesting the
gains, and never breaking the rules.

"The secret is there is no secret,”" her friend said. "Sell puts
on good companies at good prices. Get assigned sometimes. Sell
calls on the stocks you own. Get assigned again. Collect premium
at every step. Don't chase hot stocks. Don't use margin you don't
have. Don't risk money you can't afford to lose."

Sarah thought about that conversation for weeks. The friend
who'd inspired her to statt this journey hadn't succeeded because
she was smarter or luckier. She'd succeeded because she'd made
her mistakes early, learned from them, and never repeated them.

That's what the expensive education really is. It's not the
$412 Sarah lost on Tesla. It's the discipline she gained from
losing it. The rules she wrote. The process she built. The
temptation she learned to resist.



You can read about position sizing in books. You can study
risk management in courses. But you don't really learn these
lessons until you lose real money from ignoring them. The
market charges tuition for every mistake. The question is
whether you take the lesson.

Sarah took the lesson.

She never sold another put on margin. She never chased
another hot stock. She never traded outside her shopping list.
She kept her rules taped above her desk and read them before
every trade.

By June 2021, her account had grown to $3,850. She was
making roughly $300 a month in premiums. More importantly,
she was making it consistently, without panic, without
excitement, without fear of missing out.

She'd learned that boring works. Boring compounds. Boring
doesn't blow up your account. Boring is how you build wealth
slowly and surely over years instead of chasing it desperately and
losing it quickly.

The Tesla mistake had cost her $412 in three days. But it had
saved her from much bigger mistakes down the road. It had
taught her that discipline matters more than intelligence. That
process matters more than profits. That following your own
rules when you're tempted to break them is the difference
between a hobby that occasionally makes money and a system
that consistently generates income.

Every trader pays tuition to the market. The expensive
education is mandatory. But the lesson is optional. Some people
lose money and quit. Some people lose money and keep making
the same mistakes until they're broke.



Sarah lost money and built a system that prevented her from
losing that way again.

That's the real difference between winners and losers in
options trading. Winners learn expensive lessons once. Losers
keep paying the same tuition over and over, never understanding
why the market keeps taking their money.

Sarah understood now. The market wasn't taking her money.
She was giving it away by breaking her own rules. Stop breaking

the rules, stop giving money away. It was that simple and that
hard.

The expensive education was worth every dollar.



CHAPTER FIVE
The Compounding Machine

Sarah's spreadsheet had 94 rows by January 2022. Each row
represented one week of trading. Each row showed the same
columns: starting balance, premiums collected, stock gains or
losses, ending balance. The pattern was mesmerizing.

Sarah's Account Growth Over 94 Weeks:

Week 1: Starting balance $500, ending balance $518
Week 10: Starting balance $890, ending balance $921
Week 20: Starting balance $1,280, ending balance $1,335
Week 30: Starting balance $1,920, ending balance $1,987
Week 50: Starting balance $2,840, ending balance $2,921
Week 75: Starting balance $4,150, ending balance $4,278
Week 94: Starting balance $5,840, ending balance $6,018

In her second year, 2020, she'd made $1,620 in premiums on
an average account balance of around $1,800. That was 90%,

remarkably consistent, but now on larger capital.

In 2021, she'd made $2,280 in premiums on an average
account balance of around $4,200. That was 54%, lower than
previous years but still far above what any savings account or
bond would pay.



The returns were compressing as her account grew, which
made sense. It's easier to generate 90% returns on $1,800 than
on $6,000. The smaller account can be more concentrated, more
agegressive with position sizing. The larger account requires more
diversification, more conservative positioning.

But here's what the percentages obscured. In 2019, Sarah
made $740. In 2021, she made $2,280. Three times more actual
dollars even though the percentage return was lower.

That's compound growth. That's what Einstein allegedly
called the eighth wonder of the world. That's what Sarah's
spreadsheet showed happening in real-time.

She'd started selling one put per week collecting $15 or $18.
Now she was selling three or four puts per week collecting $90
to $150 total. The strategy hadn't changed. The companies hadn't
changed. Her shopping list was still the same twenty boring blue-
chip stocks.

What had changed was the size of the machine. More capital
meant more capacity. More capacity meant more premium. More
premium meant more capital. The loop fed itself.

Sarah projected forward. If she kept adding $200 per month
from her paycheck and averaged 40% annual returns, which
seemed conservative based on her three-year track record, her
account would hit $15,000 by the end of 2023. That was her first
major milestone, the point at which she could generate $600 to
$750 monthly in premiums.

At $15,000, selling puts at roughly 2% per month, she'd
collect $300 monthly. But she'd also be selling covered calls on
assigned positions, adding another $200 to $300 monthly. Total
income: $500 to $600, depending on volatility.



That was her car payment and insurance combined. At
$15,000, her investment account would be paying for her

transportation.

At $30,000, reached maybe by late 2024 or early 2025, she'd
generate $1,000 to $1,200 monthly. That was a significant

portion of her rent.

At $50,000, she'd generate $1,600 to $2,000 monthly. That
was her rent plus utilities.

At $80,000, she'd generate $2,600 to $3,200 monthly. That
was more than half her take-home pay as a dental hygienist.

Sarah wasn't planning to quit her job at $80,000. That would
be reckless. Markets crash. Strategies stop working. Life
happens. But at $80,000, she'd have options. Real options. The
kind that change how you think about work and time and
freedom.

She could cut back to part-time at the dental office. She
could take a month off to travel. She could say no to extra shifts
without worrying about making rent. She could start thinking
about what she actually wanted to do with her life instead of just
doing what paid the bills.

The path from $6,000 to $80,000 looked daunting on paper.
That was a 1,233% growth target. At 40% annual returns, it
would take roughly six more years. She'd be 34 years old. Still
young. Still healthy. Still able to build a different kind of life.

But the math assumed she only added $200 monthly from
her paycheck. What if she got more aggressiver What if she
added $400 monthly? The timeline compressed to five years.
She'd hit $80,000 by mid-2027.



What if she cut her expenses and added $600 monthly? The
timeline compressed to four years. By early 2026.

Sarah looked at her budget. She spent $1,400 on rent for a
one-bedroom apartment in a decent neighborhood. She could
move to a cheaper place and save $250 monthly. She spent $450
on car payment for a 2018 Honda Accord. She could sell it and
buy a used Civic for cash, eliminating the payment. She spent
$150 on subscriptions and entertainment she rarely used.

If she got serious about feeding the machine, she could
probably add $700 monthly instead of $200. That would
compress the timeline to just under four years. By January 2020,
her account would hit $80,000.

Four years of sacrifice for lifetime optionality. That was the
trade.

Sarah thought about that trade for weeks. She'd spent her
entire adult life trading time for money, showing up at the dental
office five days a week, cleaning teeth, collecting a paycheck. She
was good at it. She didn't hate it. But she didn't love it either.

What she loved was Friday afternoons. The twenty minutes
she spent reviewing her positions, checking her shopping list,
selling new puts, collecting premium. That feeling of watching
money appear in her account not because she'd worked harder
or longer, but because she'd made good decisions about which

stocks to own and which prices to accept.

She loved watching the spreadsheet grow. She loved seeing
the compounding machine work its magic. She loved knowing
that every premium she collected today would generate more
premiums tomorrow because the account was bigger.



Most people spend their entire lives working for money.
Sarah was building a system where money worked for her. The
system was still small, still growing, still years away from
replacing her income. But it was real. It was measurable. It was
compounding,.

She made the decision in February 2022. She'd move to a
cheaper apartment, sell the Accord, cut the subscriptions. She'd
feed the machine $700 monthly for the next four years. By early
2026, her account would be large enough to generate serious

income.

The sacrifice felt significant. Moving meant leaving a
neighborhood she liked. Selling the car meant driving something
older and less reliable. Cutting subsctiptions meant saying no to
small pleasures.

But Sarah had learned something about money over the past
three years. Money is time. Every dollar you spend is time you're
selling from your future. Every dollar you invest is time you're
buying back.

Her $1,400 apartment was costing her roughly $50,000 in
future account value over the next four years. That $50,000,
deployed in the compounding machine at 40% annual returns,
would generate $2,000 to $2,500 in monthly premium income
tive years from now.

She was trading comfortable housing today for financial
freedom tomorrow. The math was clear even if the emotion was

hard.

Sarah found a smaller apartment for $1,150. Not in a worse
neighborhood, just a smaller place. One bedroom instead of two.
She didn't need the space anyway. She sold the Accord for
$18,000, paid off the remaining loan balance, bought a 2012



Civic with 110,000 miles for $7,500 cash. She deposited the
remaining $10,500 into her brokerage account.

Her account jumped from $6,018 to $16,518 overnight. Her
weekly premium potential jumped from $48 to $132. The
machine was suddenly bigger, capable of generating more output
with the same amount of work.

Sarah felt something shift. For three years she'd been
building this slowly, patiently, adding $100 or $200 at a time.
Now she'd made a significant capital allocation. She'd sold an
asset to buy capacity. She'd bet on herself and her system.

The risk was real. What if markets crashed again? What if her
strategy stopped working? What if she needed that money for an
emergency?

But Sarah had lived through March 2020. She'd watched her
account drop 35% in two weeks. She'd seen the fear and panic.
And she'd watched premium collection accelerate during that
crash. The strategy had worked better in crisis than in calm.

The risk wasn't that markets would crash. The risk was that
she'd waste the next decade trading time for money at a job that
paid well enough to survive but not well enough to thrive. The
risk was reaching 45 years old and realizing she could have built
something different but chose comfort instead.

Over the next twelve months, Sarah fed the machine
relentlessly. Seven hundred dollars on the first of every month.
Like clockwork. Some months it hurt. Some months she ate rice
and beans. Some months she said no to dinners with friends.

But every month the account grew. And every month the
weekly premium collected grew with it.



Over the next twelve months, Sarah fed the machine
relentlessly. Seven hundred dollars on the first of every month.
Like clockwork. Some months it hurt. Some months she ate rice
and beans. Some months she said no to dinners with friends.

But every month the account grew. And every month the
weekly premium collected grew with it:

March 2022: Account balance $17,840, weekly premium
$143

June 2022: Account balance $21,750, weekly premium $174

September 2022: Account balance $26,420, weekly premium
$211

December 2022: Account balance $32,180, weekly premium
$257

March 2023: Account balance $38,960, weekly premium
$312

That's how compounding works. It's excruciating when
you're small. It's exponential when you're large. The key is
surviving long enough to get large.

Sarah had survived. She'd survived the Tesla mistake. She'd
sutvived the pandemic crash. She'd survived the temptation to
quit when growth felt slow. She'd survived by following her
rules, sticking to her shopping list, and feeding the machine even
when it felt pointless.

Now the machine was feeding her back. Not fully, not yet.
But close. Close enough to see the finish line. Close enough to
know that financial freedom wasn't a fantasy for lucky people or
rich people. It was a system for patient people.



She ran the projection one more time. If she kept adding
$700 monthly and averaged even 35% annual returns, being
conservative, her account would hit $85,000 by June 2025. At
that size, generating $2,800 to $3,400 monthly in premiums
would be reasonable.

She could quit the dental office. Not because she was rich,
but because she'd built an alternative income stream that
approached her expenses with margin for savings.

Financial freedom wasn't about having millions in the bank.
It was about having your monthly income exceed your monthly
expenses without requiring your time. Sarah was a year away
from that milestone. Five years after seeing a screenshot showing

$47.

The compounding machine had done exactly what
compound machines do. It had grown slowly, then steadily, then
faster. It had turned patience into profit, discipline into income,
and promises into freedom.

Sarah closed her laptop and smiled. The machine was
running. All she had to do was keep feeding it and not break it.

That was the secret nobody tells you about building wealth.
It's not exciting. It's not fast. It's not complicated. It's just
consistent application of a working system over time long
enough for compound growth to work its magic.

The magic was working.



CHAPTER SIX
The Day Everything Changed

Sarah looked at her account balance on a Tuesday morning
in August 2024. Five years and four months after seeing that
screenshot with the $47 Ford premium.

$87,340.

She'd been generating between $2,900 and $3,500 monthly
in premium income for the past four months. Her expenses were
$2,800 monthly. The math worked. She could quit her job today
if she wanted to.

But she didn't.

Sarah closed her laptop and sat back in her chair. Something
profound had shifted, and it had nothing to do with the number
on her screen. For the first time in her adult life, she didn't have

to work. She was choosing to work.
That difference, that single word, changed everything.

She still showed up at the dental office on Monday morning.
She still cleaned teeth. She still collected her paycheck. But now,
every time her alarm went off, every time she walked through the
clinic doors, every time she put on her scrubs, it was because she
wanted to, not because she had to.



The job hadn't changed. The work was the same. The
patients were the same. But Sarah felt lighter. Freer. Like she'd
been carrying a weight she didn't know existed until it lifted.

Financial freedom, she realized, wasn't about quitting your
job. It was about having the option to quit. It was about choice.
It was about knowing that if her boss became unbearable, if the
work became soul-crushing, if she simply woke up one day and
decided she was done, she could walk away without fear.

That knowledge was worth more than any dollar amount in
her account.

Sarah thought about her coworkers. Good people working
hard, trapped in the same stasis she'd escaped from. They
showed up because they had to. Because rent was due. Because
kids needed food. Because missing a paycheck meant disaster.

She'd been there. She understood that trap intimately. And

now she was out.

But leaving her job felt wrong. Not financially wrong, the
numbers clearly supported it. Emotionally wrong. Sarah had
spent five years building this machine specifically so she could
quit working for someone else, and now that she could, she
discovered she didn't want to.

Or maybe she just didn't want to yet.

Her work at the clinic wasn't fulfilling, but it wasn't terrible
cither. She was good at it. Her patients liked her. The routine
gave her days structure. And honestly, having both the paycheck
and the options income felt powerful. She was building wealth
faster now than ever before.

Every month, her paycheck covered her expenses. Every
month, her options income went straight into the account to



compound. At this rate, she'd have $120,000 by next year.
$160,000 the year after that.

More importantly, she could start doing things she'd never
been able to do before. Real things. Meaningful things.

In September 2023, her parents' refrigerator died. Sarah
wrote them a check for $2,400 without thinking twice. No stress.
No guilt. No need to shuffle money between accounts or skip
her own bills. The options income covered it easily.

In October 2023, her best friend from college lost her job.
Single mom, two kids, rent due in three weeks. Sarah transferred
$3,000 with a text that said "Pay me back when you can. No
rush." She knew it might never come back. She didn't care. That's
what the options income was for.

In November 2023, Sarah started volunteering at a financial
literacy nonprofit. Not just showing up, but funding it. She wrote
a check for $5,000 to expand their program to three more high
schools. Then she started teaching the classes herself. Every
Tuesday evening, she showed teenagers from low-income

families how options actually worked.

The looks on their faces when they understood, when that
moment of recognition hit, when they realized there was a path
to financial freedom that didn't require college debt or corporate
ladders or lucky breaks, that was worth everything.

Sarah showed them her spreadsheet. Real numbers. Real
trades. Real growth from $500 to $87,000. She didn't hide the
losses or the mistakes. She showed them the Tesla disaster. The
boring years of slow growth. The discipline required. The
patience necessary.



Some of them got it immediately. Others needed time. A few
started their own accounts, selling their first puts under her
guidance. She felt like she was handing them a map to a place
most people never knew existed.

By December 2023, Sarah had given away $12,000 that year.
Helping family. Supporting friends. Funding the nonprofit.
Teaching teenagers. None of it would have been possible
without the options income. The $3,400 paycheck from the
clinic covered her life. The $3,200 monthly from options let her
change lives.

That's when Sarah understood what wealth really meant. It
wasn't the ability to buy things. It was the ability to help. To give.
To make choices based on what felt right instead of what felt

safe.

Her high school friend, the one who'd posted that original
screenshot, sent her a text in December.

"Did you quit yet>"

Sarah smiled and typed back: "No. Don't need to. That's the
point."

The response came immediately: "So you're just stacking
money while teaching kids about options and helping your
family? That's better than quitting."

Sarah hadn't thought about it that way, but her friend was
right. Quitting would have been the ending. This was something
else. This was freedom with purpose. This was building wealth
while building meaning.

The office manager pulled Sarah aside one day in January
2024. "You seem different lately. Happier. Less stressed."”



Sarah thought about how to explain. "I just realized I'm here
because I want to be, not because I have to be. That changes
how everything feels."

The manager looked confused. "What do you mean you
don't have to be here? We all have to work."

"I've been selling options for five years," Sarah said. "My
investment income covers my expenses now. I could leave

tomorrow if I wanted. But I don't want to. Not yet anyway."

The manager's expression shifted from confusion to
disbelief to something that looked like envy. "You're saying you
come here by choice? That you could just walk away?"

"Yeah."
"Then why don't you?"

Sarah thought about that. "Because I'm not done yet. My
account is growing faster with both incomes. I'm helping more
people with the extra money. And honestly, I kind of like the
routine. When I'm ready to leave, I will. But right now, I'm
building something bigger than just my own freedom."

The conversation spread through the office. By the end of
the week, three coworkers had asked Sarah about options. She
spent her lunch breaks explaining cash-secured puts, showing
them her shopping list, walking them through the mechanics.

Two of them opened accounts. One started with $800 and
sold her first put on AT&T, collecting $13. The other started
with $1,200 and sold a put on Coca-Cola, collecting $22. Both
were terrified and excited in equal measure.

Sarah became an unofficial financial advisor to half the
office. She didn't charge anything. She didn't sell courses. She



just shared what she knew. The same way her high school friend
had shared that screenshot five years ago.

By March 2024, Sarah's account had grown to $94,200. She
was generating $3,100 to $3,900 monthly depending on volatility.
She'd helped four family members and six friends with
unexpected expenses. She'd funded the nonprofit for another
year. She'd taught 83 teenagers how options worked.

And she still showed up at the dental office every Monday
morning.

But she'd also done something else. She'd started thinking
about the future differently. Not in terms of when she could quit,
but in terms of what she wanted to build. Maybe she'd open her
own nonprofit teaching financial literacy full-time. Maybe she'd
write a book about her journey. Maybe she'd keep working at the
clinic while doing all of that on the side.

The point was, she could choose. That's what the $94,200
bought her. Not retirement at 33. Not a yacht or a mansion. Just
choice. Pure, unlimited choice about how to spend her time, her

money, her energy, her life.

Sarah thought about all the people who spend their entire
lives working toward retirement, that magical date when they
finally get to stop working and start living. She'd found a
different path. She was living now while still working. She had
her time, her freedom, and her income all at once.

One evening in April 2024, Sarah sat down with her
spreadsheet and ran projections. If she kept working and adding
both her paycheck savings and options income, she'd have
$200,000 in three years. At that level, she could generate $6,000
to $8,000 monthly. She could quit then and still have more
income than she needed.



Or she could keep working and hit $300,000 in five years.
Then quit and have enough income to support not just herself,
but fund scholarships, expand the nonprofit, help more people.

Or she could work for ten more years and build something
truly transformational. A million dollars generating $30,000
monthly that could change hundreds of lives.

The beauty was, she got to decide. Not her boss. Not her
bills. Not her fear. Just her.

That Tuesday afternoon, Sarah's phone buzzed. A text from
one of the teenagers she'd taught three months ago.

"Just collected my third premium. $19 on Ford. This actually
works. Thank you for showing me."

Sarah smiled. The kid had started with $600 saved from a
part-time job. Three months later, he had $695. In ten years, if
he stayed consistent, he'd have what Sarah had now. In twenty

years, he'd have true wealth. And he was starting at 17 instead of
27.

She'd given him a decade head start on the journey she'd
taken. That was worth more than any amount she could have
donated to charity.

Sarah closed her laptop and looked out the window. She was
33 years old. She had financial freedom. She had meaningful
work. She had the ability to help the people she cared about. She
had students learning the strategy that changed her life.

And she had a job she didn't have to keep, which made
keeping it a choice instead of a sentence.

The day everything changed wasn't the day she quit. It was
the day she realized she could quit, and that realization alone was
worth millions.



She'd keep compounding. Keep teaching. Keep helping.
Keep building. And someday, maybe next year or maybe in five
years, when the moment felt right, she'd walk away from the
dental office with no regret and no fear.

But not today.

Today, she was exactly where she wanted to be. Working by
choice. Building by design. Free in the only way that really
mattered.

Her phone buzzed again. Another student. "Got assigned on
my first put. Kind of nervous. Normal?"

Sarah typed back: "Totally normal. That's the strategy
working. You got the stock at the price you wanted. Now sell a
covered call. You're doing great."

She thought about how five years ago, she'd sent almost that
exact same message to her friend. The circle was completing.
Students becoming teachers. Knowledge spreading. Freedom
multiplying.

Sarah had built a compounding machine. Not just for
money, but for impact. Every premium she collected funded
another donation, another student, another family member
helped. Every person she taught could teach others. The returns
weren't just financial. They were human.

The stock market paid her rent. She used that rent to change
lives. That's what financial freedom really was. Not the ability to
stop working. The ability to work on what mattered.

Sarah grabbed her keys and headed to the clinic. She had four
patients scheduled for the afternoon. She'd clean their teeth,
collect her paycheck, and spend Friday afternoon selling puts and
collecting premiums.



The machine was running. The students were learning. The
family was supported. The choice was hers.

That feeling was priceless.



CHAPTER SEVEN
Your First $18

You're probably wondering if Sarah's story is real. If it's really
that simple. If you could actually do this yourself.

The story is real. The numbers are real. The strategy is real.
What's also real is that most people who read this won't do it.

Not because they can't, but because simple doesn't mean easy.

Simple means the mechanics are straightforward. Sell a cash-
secured put on a stock you'd be happy to own at a price you think
is fair. Collect the premium. Wait for expiration. Repeat.

Easy means you do it once and it works forever without any
effort or adjustment or learning. That's not how this works.
That's not how anything works.

Sarah spent five years learning this strategy. She made
mistakes. She lost money. She fought FOMO and fear and
doubt. She worked full-time while building her account. She
sacrificed comfort for capital. She followed her rules when
breaking them would have felt better.

That's not easy. That's discipline. That's patience. That's the
willingness to play a long game in a world optimized for instant

gratification.

But here's what makes it worth doing. Sarah was a dental
hygienist with no finance background who started with $500. She



wasn't special. She wasn't lucky. She wasn't connected to Wall
Street insiders. She just learned a skill and applied it consistently.

You can do the same thing. Not in the same timeline, maybe
not with the same results, but the path exists. The strategy works.
The market pays rent to patient landlords. That hasn't changed
in decades and probably won't change in your lifetime.

So where do you start?

You start with education. Not a $2,000 course. Not a
subscription service. Just learning what options are, how they
work, and why cash-secured puts make sense as an investment
strategy. There are free resources everywhere. YouTube videos,
brokerage education centers, online forums. Spend two weeks
reading and watching until you understand the mechanics.

Then you open a brokerage account if you don't have one.
Schwab, Fidelity, E-TRADE, TD Ameritrade, any of the major
brokers work fine. Enable options trading. You'll need to answer
some questions about your experience and risk tolerance. Be
honest. Start with the most basic approval level that allows you

to sell cash-secured puts.

Then you make your shopping list. Twenty companies you
know, trust, and would be happy to own. Not penny stocks. Not
speculative biotechs. Not cryptocurrencies. Companies that
make real products people actually buy. Companies your
grandmother has heard of.

Ford. Coca-Cola. Johnson & Johnson. Procter & Gamble.
AT&T. Verizon. McDonald's. Walmart. Target. Home Depot.
Apple. Microsoft. Disney. Pfizer. Chevron. Bank of America.
JPMorgan. Intel. Cisco. Costco.



Pick twenty. Research them. Read their annual reports.
Understand what they do and how they make money. Decide
what price you'd be happy to pay for 100 shares. Write it down.

Then you wait. Wait for one of those companies to trade
close to your target price. When it does, sell one cash-secured
put at a strike price you're comfortable with, for an expiration
date four to six weeks out. Collect the premium.

That's your first trade. Maybe you collect $15. Maybe $20.
Maybe $25. The amount doesn't matter. What matters is you did
it. You sold insurance to someone worried about their stock
dropping. You collected a premium. You started the machine.

Then you wait for expiration. If the stock stays above your
strike price, the option expires worthless. You keep the premium
and sell another put. If the stock drops below your strike, you
get assigned. You buy 100 shares at the price you chose. Then
you sell a covered call at a higher strike price and collect more
premium.

That's the entire strategy. Sell puts. Get assigned sometimes.
Sell calls. Get assigned again. Collect premium at every step.
Repeat until your premiums cover your expenses.

But knowing the strategy isn't the hard part. The hard part is
following it when the market crashes. When your friends are
panic-selling. When financial news is screaming about recession.
When every instinct tells you to quit and hide your money under
the mattress.

That's when the strategy actually works best. That's when
premiums spike. That's when you can buy great companies at
terrible prices. That's when fortunes are built by people who
understand that volatility is opportunity in disguise.



Sarah made significant gains during March 2020 when
everyone else was panicking. The crash didn't destroy her
account. It accelerated it. Because she'd done the work
beforehand. She'd built her shopping list. She'd saved her cash.
She'd learned her rules. When the opportunity came, she was

ready.

You need to be ready for your crash. Not if, when. Markets
crash. They always have. They always will. Companies face bad
quarters. Industries face headwinds. Stocks drop 30% or 50%
even when nothing is fundamentally wrong. That's not a bug,.
That's a feature. That's where the money comes from.

The people who make money selling cash-secured puts aren't
the people who do it during calm markets. They're the people
who do it during crashes while everyone else is too scared to act.
They're the people who see Ford at $4 and think "that's absurdly

cheap" instead of "we're doomed."

That requires preparation. Mental preparation, emotional
preparation, capital preparation. You can't panic-buy wisdom
when the market crashes. You need to have already decided what
you believe, what you'll do, and what prices are too good to pass

up.
Sarah made those decisions in 2019 when stakes were low

and her account was tiny. By the time March 2020 arrived, she
already knew her rules. She just had to follow them.

You need your own rules. Not Sarah's rules, though those
are a good starting point. Your rules based on your risk tolerance,
your capital, your goals, your personality. Write them down.
Follow them. Update them when you learn better ways. But
never trade without rules.



Here's what happens if you do this consistently for six to
seven years. Not perfectly, not without mistakes, just
consistently following a reasonable strategy with proper position
sizing.

Start with $1,000. Add $200 monthly. Average 35% annual
returns, which is conservative based on what's possible with
cash-secured puts during normal and volatile markets. After five
years, your account is around $28,000. That account generates
roughly $900 monthly in premiums.

That's not retitement money, but it's real money. It's your car
payment. It's a chunk of your rent. It's your grocery budget. It's
money your capital generates without your labor. It's the first
step toward financial independence.

Or maybe you start with $5,000. Add $500 monthly. Same
35% returns. After five years you're at $72,000 generating $2,400
monthly. That might cover all your basic expenses. You might
be able to quit your job or go part-time. You might have actual
choices about how to spend your time.

The timeline changes based on your starting capital and
monthly contributions. But the principle doesn't change.
Consistent application of a working system over multiple years
produces life-changing results. Not because the strategy is
magical, but because compound growth is powerful when you

give it time and fuel.

Most people never start. They read about it, think about it,
plan to do it someday when they have more money or more time
or more confidence. Someday never comes. They work until 65
and hope their 401 (k) is enough.

Some people start but quit after the first loss. They sell one
put, it goes against them, they panic and close it at a loss. They



decide options are too risky and go back to whatever they were
doing before. They never learn that losses are part of the process,
that you don't need to win every trade, you just need to win more
than you lose.

A few people start, stick with it through the mistakes and
losses, learn from each trade, and compound their way to
financial freedom over several years. They'te not smartet.
They're not luckier. They're just more patient and disciplined.

Sarah was one of those people. You could be too. The path
is visible. The strategy is proven. The information is available.
The only question is whether you're willing to do the boring
work of learning the skill, following the rules, and staying
consistent over years instead of months.

Your first $18 matters. Not because $18 is life-changing
money, but because it proves the concept. It shows you that
premiums are real, that they hit your account instantly, that the
strategy actually works. Once you see that first premium appeatr,
something shifts. The abstract becomes concrete. The
impossible becomes possible.

Sarah's first premium was $18 on Ford. Yours might be $20
on AT&T or $24 on Coca-Cola. The specific trade doesn't
matter. What matters is doing it. Making that first promise to buy
stock at a price you choose. Collecting that first payment for
making the promise. Starting the machine.

Then you do it again the next week. And the week after that.
And the week after that. Week by week, month by month, year
by year. The premiums compound. The account grows. The
freedom expands.

Eventually, if you stick with it long enough, you reach a
milestone. Maybe it's the day your monthly premiums equal your



rent. Maybe it's the day they equal your entire salary. Maybe it's
the day you realize you don't need a job anymore because your
capital is generating more income than your labor did.

That milestone feels like magic when it arrives. But it's not
magic. It's just compound growth doing what compound growth
does when you give it time and consistency. It's the natural result
of selling promises to buy good companies at good prices, week
after week, while the market pays you rent.

Sarah's story started with curiosity about a $47 screenshot. It
ended with financial freedom at 33. That journey took five years
of consistent effort, multiple mistakes, a pandemic crash, and the
discipline to follow her rules when breaking them would have
felt easier.

Your story will be different. Different timeline, different
trades, different challenges. But the core strategy is the same. Sell
insurance on stocks you want to own. Collect premiums. Get
assigned sometimes. Sell calls on your stock. Get assigned again.
Keep collecting rent.

Do that long enough and you'll reach your own version of
freedom. Maybe it's quitting your job. Maybe it's going patt-time.
Maybe it's just having a cushion that removes financial stress
from your life. Whatever freedom means to you, this strategy can
help you get there.

But you have to start. You have to make the shopping list
and sell the first put and collect that first premium. You have to
experience assignment and learn it's not scary. You have to make
mistakes and learn from them instead of quitting.

The market will be here in five years. The strategy will still
work. The question is whether you'll have spent those five years



building a compounding machine or wishing you'd started

building it five years ago.

Sarah chose to build. That choice changed her life. It started
with one screenshot, one Google search, one trade, one $18
premium on Ford. Everything else flowed from that first step.

Your first step is available right now. You could open a
brokerage account today. Build your shopping list this week. Sell
your first put next Friday. Collect your first premium ten seconds

later.

Or you could save this book, think about it, plan to do it
someday when conditions are perfect. But perfect never comes.
The market crashes when you're not ready. Life gets busy. Years
pass. You reach 45 or 55 or 65 and realize you could have been
collecting rent this entire time but chose comfort over action.

Sarah almost made that choice. She almost scrolled past the
screenshot. She almost let fear win. She almost decided she
wasn't smart enough or didn't have enough money or couldn't
possibly figure this out.

But she asked one question: "What is this?"

That question led to research. Research led to understanding.
Understanding led to her first trade. That trade led to five years
of consistent execution. That execution led to financial freedom.

Your journey starts with the same question. What is this?
How does it work? Could I do it? Should I try it?

The answer to all those questions is available. The strategy is
real. The market is open. The first trade is waiting.

All you need to do is start.

Your first $18 is out there. Collect it.



SUMMARY OF STRATEGY: The
Complete Cash-Secured Put System Sarah
Used

This section breaks down the exact strategies Sarah Martinez
used to transform $500 into $87,340 over six years. These aren't
theories. These are the actual methods she refined through 340
trades and multiple market conditions.

THE FOUNDATION: What Is a Cash-Secured
Put?

A cash-secured put is a promise to buy 100 shares of stock
at a specific price if the stock drops to that price before a specific
date. Someone pays you money right now for making that
promise. That payment is the premium.

Think of it like insurance. Stock owners worried about shares
dropping pay you a premium. You promise to buy their shares
at a predetermined price if the stock crashes. The cash-secured
part means you have the money ready to buy the shares if
needed.

Sarah's First Trade
Stock: Ford Motor Company
Current price: $10.23
Strike price: $9.00



Expiration: 30 days (4 weeks)
Premium collected: $18

Two outcomes exist. If Ford stays above $9, the option
expires worthless. Sarah keeps the $18. If Ford drops to $9, Sarah
buys 100 shares at $9 each but already collected $18, so her
effective cost is $8.82 per share.

Either way works. Free premium or discounted stock
purchase.

The Three Requirements

Requirement One: You must actually want to own the stock
at your strike price. Don't sell puts on garbage companies hoping
to avoid assignment. You will get assigned eventually.

Requirement Two: You must have cash in your account to
buy the shares. If you sell a put at the $50 strike, you need $5,000
available. No margin. No borrowing.

Requirement Three: Choose strike prices below current
market prices where you'd be thrilled to buy. Sarah typically sold
puts 5% to 10% below current stock prices, using 0.30 delta
strikes at 30 days to expiration.

The Shopping List

Sarah's most important tool was a list of twenty companies
she understood and wanted to own. She called it her Shopping
List.

Her list included Ford, AT&T, Verizon, Coca-Cola, Procter
& Gamble, Johnson & Johnson, Home Depot, Costco,
McDonald's, Walmart, JPMorgan Chase, Bank of America,
Disney, Apple, Microsoft, Intel, Cisco, Pfizer, Chevron, and
ExxonMobil.



Notice what's missing. No penny stocks. No speculative
companies. No cryptocurrencies. Every company was a
household name with decades of history.

For each company she tracked three numbers: current price,
target price where she'd buy, and premium available for selling
puts at that target.

She updated these numbers every Sunday. When stocks
traded near her targets, she sold puts. When stocks were
expensive, she waited.

This system prevented emotional decisions. She didn't chase
hot stocks. She waited for quality companies to come to her at
predetermined prices.

Position Sizing: The 80% Rule

Sarah never used more than 80% of her account on
positions. She kept 20% in cash reserve always.

When her account was $10,000, she kept $2,000 cash and
worked with $8,000. When it grew to $50,000, she kept $10,000
cash and deployed $40,000.

The reserve gave her staying power. She could hold losing
positions without stress. She could add positions when
opportunities appeared. She never felt overextended.

The Diversification Rule

Sarah never put more than 25% of her account into one
stock position. With four positions minimum, one bad trade
couldn't destroy her account.

Early on with limited capital, she stuck to cheaper stocks like
Ford and AT&T. As her account grew, she added more
expensive stocks while maintaining diversification.



The Time Rule

Sarah always sold puts with 30 days (four weeks) until
expiration at 0.30 delta. This approach generated approximately
2% monthly returns on deployed capital.

She sold puts every Friday afternoon for expiration four
Fridays out. This weekly routine became automatic and
generated  consistent premiums while managing risk
appropriately.

Handling Assignments

When You Get Assigned

Getting assigned means the stock dropped below your strike
and you now own 100 shares. This isn't failure. This is the
strategy working as designed.

Sarah got assigned 58 times over six years. Each time she
followed the same process.

First, check the thesis. Do you still want this stock? If no, sell
immediately. If yes, move to step two.

Second, calculate cost basis. Strike price minus premium
collected equals your true price per share.

Third, immediately sell a covered call. This is the opposite of
a put. You promise to sell shares you own at a higher price.
Someone pays you premium for that promise.

The Wheel Strategy

Selling puts, getting assigned, selling calls until shares get
called away became the Wheel Strategy. You constantly wheel
between puts and calls, collecting premium at every step.

Sarah's first complete wheel on Ford:



Sold put at $9, collected $18, got assigned at §9
Effective cost: $8.82 per share

Sold covered call at $9.50, collected $14

New cost basis: $8.68 per share

Call expired worthless, sold another at $9, collected $16
New cost basis: $8.52 per share

Ford rose above $9, shares called away at $9

Total premiums: $18 + $14 + $16 = $48

Profit on 100 shares: $48

Then she started over with a new put.

The wheel generates income whether stocks go up, down, or
sideways. Up means calls get exercised at profit. Down means
puts collect higher premiums. Sideways means both expire
worthless and you collect premium without stock movement.

The Seven Rules

After losing $412 on Tesla, Sarah wrote seven rules and read

them before every trade.

Rule One: Only sell puts on stocks from the shopping list.
No same-day decisions. Research for at least one week before
trading any new stock.

Rule Two: Calculate required capital before selling. Strike
price times 100 shares times contracts. That cash must exist in

the account. No margin.

Rule Three: Never use more than 80% of account value.
Keep 20% in reserve.



Rule Four: If premium looks too good to be true, it is. High
premiums mean high risk.

Rule Five: Don't trade earnings, news, or momentum. Trade
value. Sell puts on good companies when temporarily cheap.

Rule Six: If any position loses more than 5% of total account
value, close it immediately. No hoping. No praying.

Rule Seven: Review trades weekly. Track everything. What

ou can't measure, you can't improve.
bl

Volatility Is Your Friend

The VIX measures market fear. When investors are calm,
VIX is low around 12 to 15. When investors panic, VIX spikes
above 50.

Option premiums move with VIX. Low volatility means
small premiums around 2% monthly. High volatility means
larger premiums, sometimes 4% to 6% monthly.

During March 2020 when VIX hit 80, Sarah collected
significantly more premium in four weeks than in previous
months. Same stocks, same strikes, but premiums were 2x to 3x

larger because fear increased.

Most investors fear volatility. Sarah learned to love it.
Volatility meant opportunity and larger paychecks for the same
work.

The Crash Playbook
Sarah's process for market crashes:
Review shopping list, identify stocks at or below target prices

Confirm cash reserves can handle multiple assignments



Sell puts on cheapest, highest-quality companies first
Save some capital for continued drops

Accept assignments, that's the goal during crashes
Once assigned, start selling covered calls immediately

Crashes  weren't disasters. They were shopping
opportunities. Stock prices fell creating better entries. Volatility
spiked creating higher premiums. Fear peaked creating
maximum compensation for acceptable risk.

During March 2020, Sarah deployed capital aggressively. She
sold puts on Ford at $4.50, AT&T at $27, Disney at $95. She got
assigned on almost everything. When recovery came, those
positions generated significant profits from stock appreciation
and continued premiums.

Scaling The System
Sarah's journey happened in distinct phases:

Year One (2019): $500 to $1,287.

Learning mechanics, building confidence, one put per week,
collecting $15 to $20 per trade. Deposited $1,900 total, ended at
$1,287. Made $287 in premiums. Learned the system.
Foundation built.

Year Two (2020): $1,287 to $3,970.

Consistency and surviving pandemic crash. Deployed crash
playbook. Ran full wheel strategy. Increased contributions to
$200 monthly. Made $1,620 in premiums. Strategy clicked.



Year Three (2021): $3,970 to $9,180.

Discipline during temptation. Stuck to shopping list.
Maintained cash reserve. Sold three to four puts weekly. Made
$2,280 in premiums. Added $2,400 in deposits. Steady growth.

Year Four (2022): $9,180 to $22,400.

Made sacrifice decision: sold car for $10,500 capital injection,
moved to cheaper apartment, increased contributions to $700
monthly. Made $3,100 in premiums. Account acceleration began.

Year Five (2023): $22,400 to $406,850.

Continued feeding machine with $700 monthly. Made $5,400
in premiums. Crossed threshold where options income became
meaningful. Generated $1,500 monthly in premiums.

Year Six (2024): $46,850 to $87,340.

Reached financial freedom milestone. Generated $2,900 to
$3,500 monthly in premiums. Expenses were $2,800. Could quit
job but chose not to. Used extra income for charity, helping
family, teaching teenagers.

Realistic Expectations

Sarah's 38% average annual returns came with context. She
worked full-time throughout the journey. She experienced a
historic crash and recovery. She sacrificed significantly. She had
no major emergencies.

Conservative projection: assume 35% to 45% annual returns
for normal market conditions. Plan on 5 to 7 years to build
serious wealth from small starting capital. Expect 20 to 30 losing
trades per 100. This requires 2 to 4 hours weekly, not passive

income.



Key realistic numbers:

* Monthly returns: approximately 2% on deployed capital in
normal volatility

* Assignment rate: roughly 30% of puts sold will get assigned
* 30 DTE at 0.30 delta strikes are optimal for blue-chip stocks

* Premium collection is consistent but not spectacular, it's the
compounding that creates wealth

Your Starting Point
Here's your four-week action plan:

Week One: Learn what options are. Watch YouTube videos.
Read brokerage education materials. Understand mechanics.
Focus on cash-secured puts and the wheel strategy.

Week Two: Open brokerage account. Apply for options
approval Level 1 or 2 for cash-secured puts. Major brokers like
Schwab, Fidelity, TD Ameritrade, or E¥XTRADE all work well.

Week Three: Build shopping list of 20 stocks. Research each
company. Decide target prices where you'd happily buy. Create
tracking spreadsheet with current price, target price, and
available premium.

Week Four: Sell first cash-secured put. One contract. Stock
from your list trading near your target price. 30 DTE at 0.30
delta. Collect first premium. Learn the process.

Then repeat every Friday. Review positions. Sell new puts or
covered calls depending on whether you own stock. Keep it
simple. Keep it consistent. Let compounding work over time.



The market will be here in six years. The strategy will still
work. Question is whether you'll have built your compounding

machine or wished you'd started six years ago.

Your first trade is waiting. Your first premium is ready. Your

journey begins with one decision.

Make it today.



A Final Word of Thanks

First and foremost, thank you. Thank you for investing your
valuable time in these pages, and for trusting me to guide you
through strategies that can genuinely transform your financial
trajectory. I know that many of you are driven by the same core
values that define my own work: the pursuit of financial
freedom, the security of family, and the ability to strengthen your
community. Because we share these principles, your perspective
and experience are deeply important to me.

Your Feedback Matters

As you learn options trading, I invite you to share your
journey. Please consider leaving an honest review on Amazon.
Your feedback serves as the compass for my future work,
helping me understand what resonates most deeply with readers
navigating the same path from foundational strategies to
advanced portfolio construction.

I value your insights as 1 continue refining educational
resources for ordinary investors building extraordinary wealth
through systematic execution.

Your honest review, whether it highlights what worked
brilliantly or what could be explained more cleatly, helps the next
reader decide if this systematic approach to financial freedom fits
their journey.



Thank you for reading. Thank you for implementing. Thank
you for building wealth the right way: systematically, patiently,
and with the discipline that separates consistent winners from
perpetual strugglers.



BONUS: Backtests, Strategies &
Compounding Growth Charts

Your journey doesn’t end with the last page. To support your
ongoing mastery of investing and options trading, I invite you to
access an exclusive suite of digital bonus materials. This resource
hub is available to readers of all my books and is updated from
time to time to ensure you have the most current insights and
data at your fingertips.

Within the hub, you will find backtest results, strategy
checklists, compounding charts, and additional tools designed to
bridge the gap between theory and execution. Simply scan the
QR code below to gain access.

You can also follow me on X @RolfOptions for real-time
investing and options trading insights. Let’s continue navigating
the markets together.



